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3. AvaAvon TnG ayopdg,
KLUPIWG HETGK KOKAOL
EMAPOV PeE Suvapel
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EmmixeionuaTikn Business AvaAoon

Ouadac Model AyopAg

2. NpoclopICHUOC
business model



Business Model Canvas
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Avalvon
ayopag

Tunuaromoinon: n
KATNYOPIOTTOINON TV SLVAUE
TTEAQTQV OE JEYOAEC
KATNYOPIEC HPE KOIVA
XOOOKTNEIOTIKA.

NMNapadeiyua
Opada otoxog 1: AyyAol OVTPEG
oLVTAEIOLXOI

Oupada oroxog 2: Boutique hotel otnv
EANGSC

Oupada oroxog 3: NaLTINIOKES TTOL
KAVOULV ETTIOKELEC O€ KIVE(KO
vaoTrnyeia



Ayopd otoxog (Target group)

TuNUaAToTTOINON €ival N KATAYOPIOTTOINON TWV OUVAMEI TTEAATWYV O€
@ MEYAAEC KATNYOPIEC UE KOIVA XAPAKTNPIOTIKA.

B2C B2B
Business2Consumers Business2Business
)
rewypa@ika (11.X. TTeEAaTeC ota NOTIa [[ewypa@IKa (TT.X. ETTIXEIPNOEIC OTO
[MpodoTia) N.ATTIKNG)
wn
5
o £ Anuoypa@ikd (nAikia, @uUAo, «Anuoypa@ika» (KAadog, péyebog,
Qo €1000NUA, ETTAYYEAUQ KTA) TTPOIOVTA. UTTNPECTIEQ)
\g E
§- E 2 UUTTEPIPOPIKA (OUVABEIEG, TT.X. «ZUPTTEPIPOPIKAY» (EualoBnoia oTnv
% avalntnon f ox1 TNG aAAayng) TIUN? TTapddoon? TroIdTNTA?)
=
Yuxoypa@ika (agieg, otdon armrévavrTi «WYuyxoypa@ika» (avalnitnon
otnv (wn, lifestyle) KalvoTopiag/xapnAng Tiung, loyalty)
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Persona (B2C) - Carol

name Carol bio
Carol is a hard working mom, who does her
gender Female best to create a safe and warm home for her
children. She is highly invested in the lives of
her children.
age 45 year
status  Single
quote interests
occupation Saleswoman
Carol wants to help as much as possible at
“Sharing is caring” the school of her kids.
location Amsterdam
personality goals in context preferred channels
extrovert introvert | Despite not having a lot of money, Carol tries | Carol is an online shopper, because it saves
| x . |tocreatea safe living environment for her her time and she can shop at any moment.
children.
observing intuition
| X |
o . frustrations in context brands
thinking feeling
| XZI Carol has little time and is annoyed with Wehkamp
everything that costs needless time. H&M
i idai s Sometimes she worries about unexpected
judging erceivin
P gl financial setbacks. Zara
:x bol.com




Beachhead market

OAEC oI TTIBAVEC OpASEC OTOXOI KOIVOVTAI
ue Paon 6 KpITnEIA:

AYyOpOAOTIKN SLVAUN

NMpooPaon

ETNITAKTIKOTATA (TTOORANUATOCH

AovvaToTNTA TTPOCPOPAC TNG

{nToLUEVNG ALONG (UE N XWPEIG

OLVEPYATECQ)

AVTAYWVIOUOC

ALVATOTNTA ETTEKTAOCNG O AANEC

AYOPEC
=EKIVAME ATTO TNV ouada OTOXO TTOU
IKQVOTTOIEI TA TTEQLICOOTEOLA KOITNPIA



Ayopaotiky | MpocBaon | Emwtaktikoi | Avvatotnta Avtayw- | Eméktaon o€
duvaun Aoyol npoodopac VIOUOG AAAEG
OlYOPEC
Opaddo otoyoc 1 / / /
Opada otoyoc 2 / /
Opada otoxog 3 /
Opada otoyoc 4 / / /
Oupada otoxog 5 / / / / /
Oudada otoxoc 6 / /




Beachhead Market

Ayopaotik | MpoocBaon Emwtaktikolt | Auvvatotnta Avtayw- Enéktoon o€
n dUvaun Adyol npoodopag VIOLOC AAAEC
OLYOPEC
M.x. Etalpieg
AVOLKUKAWONG /
M.X. XNULKEC
Blopnxoviec / /

M.x. Blopnxavieg
Blopadag

v




Business
Model

Mpoiovra w¢ AVOEIC KTTPORANUATOVY

* [MpoobiopioTe TO TIPOPRPANUA (TO OTToIo Ba
AOOETE)

* [Tooo6IOPIOTE TO PEYEBOC TOL TTPORANUATOC
Kal avalnTtnoTe 6edopueva.
- TTEQIYPAPN MIAC KAOTAOTAONG TTOL ‘PldveEl
TTEAQTNC YAC (TT.X. TO KOOTOC TNC BEpUavonc
via Eva Siauepioua otny ©ecoaAovikn)
- OTATIOTIKES (TT.X. ApPIBUOC TV AvBPTTWV
TTOL TTABAIVOLY KABE XOOVO KAPSIAKN
TTOOOBOAN)



YTTOBEOEIC £pyaTiac OTO
ETTIXEIONUATIKO LOVTEAO

Avq)\uon é

ayopag YOVAVTNOEIG PE eV SLVALEI
TTEAQTEC KAl OTEAEXN TOL KAOSOUL
UE OKOTTO TOV EAEYXO:

A) «TOo TTPOPRANHUA LITAPXEM

Avarmpoocap
Hoyn n
pLOuIoN



The

problem
interview

MIQ TOTTIKN OEI0A O€ PIA «OLVEVTELENN Ba NTAV:

1) OpioTe TOV OKOTTIO TNG oLVAVTNONG (XWPEIC Va
ATTOKAADWETE TN ALON=TTPOIOV).

2) ®aiveral OTI UELIKOI QVOPTTOI/ETTIXEIONTEIC (OTTWC
eo¢€iC) Exouvv TTOORANUA WE ... [BNAWDOTE TO
TEORANUA]. AvTn gival Kal N SIKN) A TTEQITTTWOT);

[1.x. EAATTNC OAQéN kar abdvvauia emTNENONG
TTOOTWITIKGV QVTIKEIIEVV OE UEPN UE OCLVWOTIOUO
(TT.X. CLVALAIEC, events, kapvaBaAl TNC MNaTpacg).



The

problem
interview

3) [Tooco onuavTiko gival auTo TO TTPORANKUA/TA yia
£0QC; (0ac kooTilel O€ XpNUATA; O& XPOVO; O¢€
EKVELPIOUO;)

4) Ti KQVETE TEA YIA VA ETTIAVCETE ALTO TO TTOORANUA;
5) Mcc pavraleoTte ot ©6a NTav n 1bavikr) Abon o€ avTo
TO TTOOBANUQ;

6) Eiote iateBeiuevol va TTANPWOTETE Yia ADON QLTOU
TOL TTPORBANUATOC;

[MPOXOXH. ItnVv mopeia tTnC ocvlNTNONG PTTOPEI VA
AKOVOETE KAl OANQ TTPOPRANUATA. MNV TA TTOOCTTIEPVATE.
AKOLOTE UE TTODOTOXN.



The

problem
interview

O1 TEAATEC paC (OTTWC TTPOEKLYAV ATTO TNV TUNUATOTTOINCN)
EXOLV TO TTOORANUC TTOL TTOPOCTIABOLE VA ADOOLIES
Oa TTEETTEl VA TOLC PEOVE KAl VA TOLS PWTNOOLUE. ME
epTNUATOAOYI0; OXI. MNaTi OXI;
¢  Ta €PWTNUATOAOYIA TIPOLTTOBETOLY OTI EEPEIC TIC OWOTEC
EQWTNOEIC
e YOVEVTELEEIC PE TTEAATEC SIEQELVOLYV «OTI beV EEPEIC TI SEV
EEDEICY
e YOLVEVTELEEIC YiVOovTaAl O CLVAVTNOEIC (N YAWOOA TOL
OWUATOC YETPAEI)
« YOuVeVTELEEIC Kal OXI focus groups.

Kal av v urmopw va P TOLG TTEAATES OL YIA VA TOLG
OWTNOW;

Av 6EV UTTOPEIC VA TOLC PPEIC TWPA, TI Ba £xel AANAEEI TOOO
SEAPATIKA APYOTEQA WOTE VA PUTTOPEIC KAl va ToLg PBpelg KA
VA TOLG TTOLANOCEIC;



The

problem
interview

MOOBAPETE TIG EQLWTATEIG TAG TIPIV TIG -
OLVEVTELEEIG OAG. L 5
Mnv TTPOCTIEDATETE ALTO TO OTASIO — =
yonyopea. Eival onuavTiko.

[TOOTIUNOTE TIG TIOOOWTTIKEG CLVEVTELSEIC.
=EKIVNOTE ATTO TOV KLUKAO OQGC.

[loooTabnaoTe va PNy €i0Te HOVOI KATA TNV
SIAPKEIO TWV OLVEVTELEEWV.

KpQaTeloTe ONUEITEIG TO APYOTEQO PETT
O€ 24 WPEC ATTO TNV OLVAVTNON OAG.




Avalvon
ayopag

Kararaoouue 11IC amavrnoeig mov
AauBavouue OTIC TTAPAKAT® KATNYOPIEG:

To mpoPAnua Sev vITAPXEl...

«AavOavawvn mpopfAnua (latent problem). O1 reAaTEC
LAC £XOLV £va TTPOPRANUA AAAQ bev TO avayvwpilovy

MNadnTiko mpoPAnua (passive problem). N'vepilovv 10
TTOORANUA AAAG 6EV £XOLV KIVNTOTTOINGE VO KAOVOLV
KATI VIO VA TO ADOOULV. AeV YVWPEICOLY TIC VPICTAUEVES
EVAOAAQKTIKES VIO VA TO ADOOULV.

Evepyo (N emeiyov) mpoPAnua. Avayvwpilovy TO
TTEPORANUA KAl avalnToLV ALCEIC AANQ eV £XOLV
TTOOREI O COPAPES EVEQYEIEC YIA VA TO ADOOLV.

«Opapan. Nvepilovy TO TTPORANUA KAl UAOANIOTA £€XOLV
KAVEl EVEQYEIEC YIA VA TO ALOOLV. ETTiong ivail
SIATEBEINEVOI VA TTANPWOOLY YIA TNV ADCN TOL

TTOORANUATOC.



OL CUVOULANTEC po¢ cuxva pooTtaBolv va eival cupnabeic. Q¢ ek
TOUTOU, CUXVA Mo AEve PEpaTa XwpLc voL To cUVELONTOTIOLOUV.

The mom , :

test Mopd, Exw Lo ETIXEPNHOTIKA WOEA.  MOTE XPNOLULOTIOINOEC Yo TEAEUTALA

Na cou nw? ¢dopa to tablet? Mo oo Adyo?
Duoa. To €XELC XPNOLLLOTIOL OELG TIOTE OTNV
You apEoel to tablet cou kot va to kouTiva?

XPNOLUOTIOLAELG? Exelc ayopaoel moté app? Moto? MNa
Mou ap£GEL Kat TO XPNOLUOTIOLW oo Adyo? Méco kdoTIlE?
Oa ayopaleg eva app HAYELPLKAG? Xpnowomnoteic BLBAla Layelpikic?
Aotpebw ta BBAia payelpikng, YridpxeL kATL TToU eV ooU apEael
OLKOUYETOL Wpaio. ota BLBAla payelpknc?

Exw moAAd BiBAia payeipikng. Agv Note ayopaoec tehsutaio popd

Xpetalouat urtoAoyiotr otnv BLBAlo payelpknc? Moto nTav?

kouliva. Asv exw ayopaosl ayopoaoa | 6o KOGTLE?
TTOTE app. Oa MPENMEL va ELOAYW Kol
TNV IUOTWTIKN UOU Kaptoa?



	Slide 1
	Slide 2
	Slide 3: A wider problem
	Slide 4
	Slide 5: Ανάλυση αγοράς
	Slide 6
	Slide 7
	Slide 8: Ανάλυση αγοράς
	Slide 9
	Slide 10
	Slide 11: Business Model
	Slide 12: Ανάλυση αγοράς
	Slide 13: The problem interview
	Slide 14: The problem interview
	Slide 15: The problem interview
	Slide 16: The problem interview
	Slide 17: Ανάλυση αγοράς
	Slide 18: The mom test

