STA RT U P - ) ~ Amo tnv 16¢a oTnV ayopa

AvTivVNG AIRIEOATOG
Emmk. KaBnyntng EKTIA




Emixeipnuarikn 16éa

T1 EXEI é
aAAaéel EmixeipnuaTtiko AvarmToén véoo
ox&EdIo TTPOIOVTOG
Kavéva ermxeionuaTiko H ueyaAutepn mnyn
oxebio bev utTopEi va ATTOAEIOV O€ Ui
(ETIRICOTEN TNV TTOWTN VEOLIN ETTIXEIONON €EivVal
ETTAPIN UE TOLC TTEAQTEC N avamTuén evoc
TooIOVTOC TTOL b¢v Ba
No plan survives first gival xpNoiuo o€
contact with customers KaQveEvavy.
Steve Blank (2010) The largest source of

waste in a startup is

building a product that

no one will find useful
Eric Ries (2009)



: Emix&ipnuartikn 16€a
T IOXVLEI

onuepa EtTixeionuaTiko EAGXIOTO BIGCIUO
LOVTEANO TTOOIOV (MVP)

TPIV mEIV
TO ETTIXEIPNMATIKO TNV AvATITLEN TOL
oXEOI0 VEOL TTPOIOVTOC

Avadpoaon AtTo TOLC TTEAATEC

ATTO £VA TTOAL TTOWIUO OTASIO
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3. AvaAvon TG ayopdg,
KLPIWC PECW KOKAOUL
ETTAPWV e SLVALEI

TTEAQTEG KAl 5.'16pvonN NG
ETTAVATTIOOCSIOPICHOC ETTIXEIPNONG KAl
1. KaBopiopocg NG TOU ETTIXEIPNMATIKOV SiampaypaTeLON e
ETTIXEIPNUATIKNG opadag. LOVTEAOL TOLG TTOWTEG TTEAATEG

16pvon-
[owToI
TTEAQTEC

ETTIXEIoNUATIKN Business XpNUaTo

Ouadac Model 50TNON

2. Moo blopIcuOg

business model 4. AvaALON AvVAyYK®WV
XPNUATO60TNONG KAl
TTOOOTIABEIEC AVELPETNG
eTEVOLTN

(eTTIxeIPNUATIKO OXESIO)



1660 m— EACXIOTO BIGOIUO MOOIOV (MVP) e TEAIKO [10OTOV

1. Ka®opiouodg 1ng
EMIXEIPNHUATIKNAG opadag.

ETTIXEIoNUATIKN

Ouadac

© Antonis D. Livieratos
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1. KaBopiopocg NG
ETTIXEIPNUATIKNG opadag.

EmTixeionuaTikn Business

Ouadac Model

2. NpoodiopIiopOg
business model



I,

KEEP

CALM
AND

TELL HOUSTON
WE HAVE A PROBLEM




Business
Model

Mpoiovra w¢ AVOEIC KTTPORANHATOVY

* [MpoobiopioTe TO TIPOPRPANUA (TO OTToI0 Ba
AOOETE)

* [Tooo6IOPIOTE TO PEYEBOC TOL TTPORANUATOC
Kal avalnTtnoTe dedopueva.
- TTEQIYPAPN MIAC KAOTAOTAONG TTOL ‘PldvEl
TTEAQTNG PAC (TT.X. TO KOOTOC TNC BEpUavonc
via Eva Siauepioua otny @ecoaAovikn)
- OTATIOTIKES (TT.X. APIBUOC TV AvBPTTWV
TOL TTABAaivVoLV KABE XOOVO KAPSIAKN
TTOOOB0OAN)



3 similar offerings

NoTHING  WILIMNES;

Avalntovpue aiocOnrikn, Unique Selling Proposifion (USP), povTéAa TIHOAOYNONG, ETTIXEIONUATIKA
uovTeAa, functionalities, pe6odouvg TpowONoNG, cuokevaaoies, SiIadIKATieC... KAl OTI GAAO

UTTOPEI VA UAC paVvEi XPNOIUO...




Bench-

marking

Twn

Xapaktn-
PLOTLKO 1

Xapaktn-
PLOTLKO 2

Xapaktn-
PLOTLKO 3

Xapaktn-
PLOTLKO 4

AvtaywvioTtic 1
(M.x. IKEA)

AVTayWVLOTAG 2
(M.x. ouvolKLoKA
eTUMAASOLKAL)

AvtoywvioTtic 3
(M.x. Do it
yourself)

AvtoywvioTAc 4

AwA pou
Enuxeipnon




Business Model Canvas

Baoikoi ﬁw‘i

L

: Baolﬂkég 1 g :
2 UvepydTe 4a | 2x£0¢€I1C e ,
(Key PYATES Apaotnpi1d _ . - H Avqpec
mrec / 21éX0!
Partners) (Key [ A (Customer
Activifies) rams Segments)

=\
< # QAopn KéoToug Poéc Egodwv
(Cost Structure) (Revenue Streams)




1660 m— EACQYIOTO BICQOIUO MMOOIOV (MVP) ee—— TEAIKO [100IOV

3. Avalvon TnG ayopdg,
KLUPIWG HETGK KOKAOL
EMTAPOV pE Suvapel

mMeAATES Kal

EMTavampooSIopIocHog
1. KaBopiopocg NG TOL ETIXEIPNHATIKOL
ETTIXEIONUATIKAG Opadac. HOVTEAOL

EmTixeionuaTikn Business

Ouadag Model

2. Moo blopIcuOg
business model



YOU ASSUME THERE
ARE CUSTOMERS...

Get out of the building
[and talk to customers]




Avalvon
ayopag

Tunuaromoinon: n
KATNYOPIOTTOINON TV SLVAUE
TTEAQTQV OE JEYOAEC
KATNYOPIEC HE KOIVA
XOOOKTNEIOTIKA.

Napadeiypa
Opada otoxog 1: AyyAol OVTPEG
oLVTAEIOLXOI

Ouada oToxog 2: Boutique hotel otnv
EANGSC

Oupada oroxog 3: NaLTINIOKES TTOL
KAVOULV ETTIOKELEC O€ KIVEQKO
vaouTrnyeia



Beachhead market

OAEC oI TTIBAVEC OpASEC OTOXOI KOIVOVTAI
ue Paon 6 KpITnEIa:

AYyOpOAOTIKN SLVAUN

NMpooPaon

ETITAOKTIKOTAOTA (TTOORANUATOC)

AovvaToTNTA TTPOCPOPAC TNG

{NToLUEVNG ALONG (e N XWPEIG

OLVEPYATEC)

AVTAYWVIOUOC

ALVATOTNTA ETTEKTAOCNG O AAANEC

AYOPEC
=EKIVAME ATTO TNV ouada OTOXO TTOU
IKQVOTTOIEI TA TTEQLICOOTEOLA KOITNPIA



Ayopaotiky | MpocBaon | Emwtaktikoi | Avvatotnta Avtayw- | Eméktaon o€
duvaun Aoyol npoodopac VIOUOG AAAEG
OlYOPEC
Opaddo otoyoc 1 / / /
Opada otoyoc 2 / /
Opada otoxoc 3 /
Ouada otoxoc 4 / / /
Oupada otoxog 5 / / / / /
Oudda otoxoc 6 / /




: YTTOBECEIC EpYATIAC OTO
ETTIXEIONMATIKO JOVTEAO
Avq)\uon é
qyopqg YOVAVTNOEIC JE €V SLVAEI
TTEAQTEC KAl OTEAEXN TOL KAOSOUL

UE OKOTTO TOV EAEYXO:
A) «To TTPOBANUA LITAPXEN

Avarmpoocap
Hoyn n
pLOuIoN



Avalvon
ayopag

Kataraooupe TIC amavrnoEig mov
AQUBAvoLUE OTIC TTAPAKAT® KATNYOPIEG:

To mpoPAnua Sev vITAPXEl...

«AavOavawvn mpoPfAnua (latent problem). O1 reAaTEC
LAC £XOLV £va TTPOPRANUA AAAQ bev TO avayvwpilovy

MNadnTiko mpoPAnua (passive problem). N'vepilovv 10
TTOORANUA AAAG 6EV £XOLV KIVNTOTTOINOE VO KAVOLV
KATI VIO VA TO ADOOULV. Agv YVPEI(OLY TIC LPICTAUEVEC
EVOANQKTIKEC VIO VA TO ADOOULV.,

Evepyo (N emeiyov) mpoPAnua. Avayvwpilovy TO
TTOPORANUA KAl avalnToLV AVCEIC AANQ eV £XOLV
TTOOREI O COPAPES EVEQYEIEC YIA VA TO ADOOLV.

«Opapan. Nvepilovy TO TTPORANUA KAl UOANIOTA £€XOLV
KAVEl EVEQYEIEC VIO VA TO ALOOLYV. ETTiong ¢ivai
SIATEBEIEVOI VO TTANPWOOLY YIA TNV ADCN TOL
TTOORANUATOC.



O1 TEAATEG HAC EXOLV TO TEPORANHA TTOL
MTPOCTIAO0LHE VA ADTOLHE?

Avq)\uon é
ayopag

- Evepyo (N emeiyov) mpoPAnua. Avayvawpilovy To
TTOPORANUA KAl avalnToLV AVCEIC AANQ eV £XOLV
TTOOREI O COPAPES EVEQYEIEC YIA VA TO ADOOLV.

- «Opapan. N'vawpilovy To TTEORANUC KAl UAAICTA EXOLV
KAVEl EVEPYEIEC VIO VA TO AbooLV. Emiong civail
SIATEBEIUEVOI VA TTANPWOOLV YIA TNV ALCN TOL
TOORANUATOE: "






AVd)\U'O'r] ® =- TOP 20 REASONS STARTUPS FAIL
ayopdag W #1: No market need

()
) I O
@)

(F BE CBIMSIGHTS

21



Avq)\uon é
ayopag

Avalvon

Avampoocdap

Hoyn n
pLOUIoN

YTTOBETEIC EpYATIAC OTO
ETTIXEIONUATIKO HOVTEAO

YOVAVTNOEIC JE €V SLVAEI
TTEAQTEC KAl OTEAEXN TOL KAOSOUL
LUE OKOTTO TOV EAEYXO:

A) «TO TTOORANUA LTTAPXEM

B) n «Avon» pov taipialel



EAaxioto BLwotlpo mpoiov
: Minimum Viable Product (MVP)
AvaAlvon

CIYOpC'Ig EAaxioTo + Biwoigo
XAPAKTNPIOTIKA TETOIA OTE VA UTTOPEI

va aglotroinBei n avadpaon TV
SLVNTIKWY, TTEAATWV

EAayloto Buwolpo

XapnAn mowotnta TeALKO mpoiov




Case
study

AirBed&
Breakfast

idsa connecting ‘07

If you're heading out to the ICSID/IDSA  World
Congress/Connecting '07 event in San Francisco next week and
have yet to make accommodations, well, consider networking in
your jam-jams. That's right. For "an affordable alternative to
hotels in the city," imagine yourself in a fellow design industry
person's home, fresh awake from a snooze on the ol' air mattress,
chatting about the day's upcoming events over Pop Tarts and OJ.






Napa-
dsiyua

YmoOsoeig epyaoiag:

KATavaA®TEC BEAOLY PPECKOOTLUMEVN
AePOVASO

KAtavaAwTeS ival S1aTeBEIEVOI VA
TTANPWOOLY TTAPATTAV® YIA BIOAOYIKN
AepOVASO

On-line TTapayyeAieC YTTopoLY VA ALENOCOLY
TNV KATAVOAWON

KatavaAwTeC ival S1aTeBeIEVOl va
TTANPWOOLYV TTAPATTAV® YIA VA TTAPAAAROLYV
TN Agpovada pe drone

KATavaAwTEC POICKOVTAI OE PEON TTOL UTTOPEI
VA TTODOOEYYIOEl Eva drone

KATavOAWTEC TTOOTIUOLY TTANPWMES UE
bitcoin



Mapa-
dsiypa

MVP 1. Stand oto §00U0 UE PPECKOOTLHMEVN Aepovada

MVP 2. Landing page TTou £TMTPETTEl TTAPAYYEAIEC KAl
delivery ammo atoua

MVP 3. 1eAiba oTo internet kal app pe online TapayyeAio
KAl TTapadoon ye drone o€ Jia TTOAD CLUYKEKPIUEVN
verrovia (1m.x. F'Avpada)

TeAIKO TIPOIOV. 1eAiba oTO internet kal app e online

TAPAYYEAIQ Kal TTapadoon e drone o€ OAN TNV ATTIKN



YnoBéoelg epyaciog

DPECKOOTUUHEVN
Aepovada

BloAoyikn Aepovada

On line mapayyeAieg
HUITopouV va auénoouy
TNV KaTtavaAwaon

Noa mAnpwoouv
TIOPATIAVW YLOL VO
napaAdafouv pe drone

Bplokovtol o€ pEpn mou
Hrtopeil va mpooeyyloel
éva drone

MpoTLpoUV MANPWHEG
He bitcoin

4




Kootog 250 1.500 25.000 350.000

Xpovoc 1 eBdopada 1 pnvag 6 UNVEC 18 nnveg

YTOXOC n erru<upcouevn pdencm (validated learning). Na va yivel auto Ta
(TTEIOAUATAY Ba TTPETTEI VA EiVAal

- actionable (va obnyovv c¢ amToPpAcEIg)

- accessible (OAolI 6a TPeETTEl va £xoLvy TTPOCRACN oTNY S1IAdIKACIA KAl TG

ATTOTEAEOUATA)

- auditable (Siagpaveia oty CLAANOYN KAl ATTOTVTTWON TWV OTOIXEIWV)



MeAareg ©

AyopoaoTiG
Buyer

Juvictwv / Recommender

Meydalog adeAdoc-n Entnpeddwv / Influencer

Noudi TeAwkog xpriotng / End User



Mehareg @  Noeeven

TuApa :
nPoundewwv Av;ﬂ:::m
20uBouAog
EMUXELPNOEWV 2uviotwv / Recommender
Mapketivyk Entnpealwv / Influencer
XelpLotng

TeAwkog xpnnotne / End User




: YTTOBETEIC EpYATIAC OTO
YmoOeon , ,
Avad )\uo-n é - ETTIXEIONUATIKO UOVTEAO

ayopag YOVAVTNOEIG PE eV SLVAUEN
TTEAQTEC KAl OTEAEXN TOL KAOSOUL
LUE OKOTTO TOV EAEYXO:

A) «TO TTOORANUA LTTAPXEM

B) n «Avon» pov taipialel

Karavonon TV avadpAaoewy KAl
NV e B cKTIUNON TNG £TTISPAONG TOLS OTO
ETTIXEIONUATIKO HOVTEAO

INZeLirefelefele] MEYAAEG N HIKOEG AAAQYEG OTO
Hovyn n ETTIXEIONUATIKO UOVTEAO WOTE VO
LTl I VIVEI TTIO AIOTTIOTO
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1. KaBopiopocg NG
ETTIXEIPNUATIKNG opadag.

ETTIXEIoNUATIKN

Ouadac

Business
Model

3. AvaAvon TG ayopdg,

KLPIWC PECW KOKAOUL
ETTAPWV e SLVALEI
TTEAQTEG KAl
ETTAVATTIPOTSIOPICHUOG
TOU ETTIXEIPNMATIKOV
LOVTEAOL

XpNUaTo
50TNON

2. Moo blopIcuOg

business model

4. AvaAvon avaykov
XpnHarodoTnong Kai
MPOOTAOEIEC aveDPETNG
emevoLTN

(emxeipnuatikd oxedio)



(KaALTEQOC b€V Eival QLTOC TTOU
VOA®DEI TTIO YONYOP A KWSIKA,
AAAGQ QLTOC TTOL EXEl TTOLANOEI
software oIV Yoawel K IKay



«/ have notf seen one
because it could not s

le fast er

pany that di



OT1av OAOKANPWOEI O EAEYXOC KAl EXOLUE PTATEI

o€ £€va A&IOTTIOTO ETTIXEIPNMATIKO JOVTEAO, TOTE
zX£5|¢|0'Im§ KATOETICOLUE EVA ETTIXEIONUATIKO OXESIO!N!
Xpnu/TnGn '

. npocéloplcuég pleof) éoiou
* EOYAAEIO YIA VA KTTOLANCOLUEN TNV 16EQ UAC O€
TOITOLC (ETTEVOLTEC, CLVEPYATEC KTA)

© Antonis D. Livieratos
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3. AvaAvon TG ayopdg,
KLPIWC PECW KOKAOUL
ETTAPWV e SLVALEI

TTEAQTEG KAl 5.'16pvon 1ng
ETTAVATTIOOCSIOPICHOC EmXeipnong kai
1. KaBopiopocg NG TOU ETTIXEIPNMATIKOV Siampayudrevon He
ETTIXEIONUATIKAG Opadac. LOVTEAOUL TOLG TIPTEG TTEAATEG

16pvon-
[owToI
TTEAQTEC

ETTIXEIoNUATIKN Business XpNUaTo

Ouadac Model 50TNON

2. Moo blopIcuOg

business model 4. AvaALON AvVAyYK®WV
XPNUATO60TNONG KAl
TTOOOTIABEIEC AVELPETNG
eTEVOLTN

(eTTIxeIPNUATIKO OXESIO)
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MPOXOXH. H S iadikacia mapovoialeral g ypauuikn (yYia Aoyouvg katavonong) aAAa Sgv eiva...

£ N Y

16pvon-
[owToI
TTEAQTEC

ETTIXEIoNUATIKN Business XpNUaTo
Ouadac Model 50TNON
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